
How Many PIBOs Do You Want in Your Sales Downline? 
 
Many people considering the Purifan PIBO business opportunity want to know how big their downline sales organization 
will be if they recruit an average of 3 people, or 5 people or 8 people?  This is a great question because the answer is not 
easy to guess without some time with a calculator or a pencil and paper.  So Purifan created the spreadsheet below to 
help you understand the power of a large downline, and help you understand why recruiting counts. 
 
You can see below that if you only recruit 2 and each person you recruit only recruits 2, the total number in your complete 
downline becomes 15.  If each person in the downline sold an average of just 2 Purifans, the chart below shows the 
monthly commission check is $360 highlighted in green.  The same 2 Purifans average grows your monthly commission 
check to $690 if you average 3 recruits each.  At 5 recruits each the check climbs to $2,070 and at 8 recruits it grows to 
$6,840!  So the key to success is not only good selling skills, but good recruiting skills for your team. 
 

What Kind of Commission Can I Earn on One Sale? 
 
As a PIBO you earn a commission on the items you personally sell and 3 more layers down in your sales downline.  The 
chart below shows how much commission on various numbers of quantities sold from 1 to 80.  The sale of 1 to 3 to a 
homeowner is typical, a business might purchase 5 to 20 and a school might need 40 to 60 Purifans for one elementary 
school building.  You can see your commission is 15% on any direct sale.  Let’s use the example of closing the sale on an 
elementary school for 40 Purifans and motors.  You earn $2,760 commission and you may make additional money on 
installation services you provide.  But if someone you recruited sells 40 Purifans and Motors to a school, they get a 
commission of $2,760, but you get $920 for your override commission. That is the power of a downline commission 
program, you can earn income from the sales of your recruited downline.  The bigger the downline the more opportunities 
you have every month for these sales to add up to some very significant numbers. 

 
 


